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ATTENDEES: 
Chairperson Genni Brown welcomed participants. 
 
CONTRACTORS 
Chuck Hastings, Cutler-Hammer 
Rob Hile, Control Systems International (CSI) 
Jack Kleckner, Ecolab 
Mike Selzer, Paramount Fitness Corp. 
 
GSA 
Kris Ann Andrews, Public Buildings Service 
Genni Brown, General Products Center 
Larry Camp, General Products Center 
Lyn DePriest, General Products Center 
Shaloy Castle-Higgins, General Products Center 
Mary Hewston, General Products Center 
Bill Hicks, General Products Center 
Randy Jones, Office of Enterprise Development 
Pat Loomis, General Products Center 
Pamela Mines, General Products Center 
Lisa Riddle, General Products Center 
 
ALLIANCE MEMBERSHIP 
 
Jack Kleckner, Membership Committee Chairman, reminded the group about the 
importance of the Alliance and the need to become members and participate in 
the meetings.  Membership applications were placed in the meeting handouts.  
These can be completed and returned to Lisa Riddle at the following address: 
 
GSA, FSS, GPC (7FX) 
Attn:  Lisa Riddle 
819 Taylor Street, Room 6A24 
Ft. Worth, TX  76102 
FAX: 817-978-3761 
 
Additionally, the membership application may be completed online through the 
General Products Center’s website at: http://www.gsa.gov/regions/7fss/7fx/ 

http://www.gsa.gov/regions/7fss/7fx/


Anyone who completes the membership form will be added to the Alliance 
membership roster and will begin receiving event updates and the Alliance 
newsletter. 
 
 
PUBLIC RELATIONS UPDATE 
 
Pam Mines spoke about the various initiatives that the Publicity Committee is 
working on.  First, there has been an article about the Alliance published in the 
September / October edition of Marketips.  This article highlights the first meeting 
in San Diego and emphasizes the primary initiatives of the Alliance.  The 
Publicity Committee also facilitated the construction of the Alliance website. The 
website is currently operational but will be updated to a new format in the near 
future.  Invitational letters were sent to all General Products Center contractors 
who participated in the ALA MWR Expo to encourage attendance and 
participation in the meeting.  Small cards that contained details pertaining to the 
Alliance meeting were also printed and handed out at the Expo prior to the 
meeting. 
 
SUPPLY BUSINESS LINE 
 
Ken Latta shared some information with the group about the new Supply 
Business Line (SBL.)  To date, the organizational plan has still not been finalized; 
however, the Distribution Centers and the Special Order Program will become 
part of this business line.  The SBL will take advantage of available technology 
and host a virtual store, similar to GSA Advantage.  Much of the ordering for the 
SBL will be in the form of Blanket Purchase Agreements, and therefore many of 
the stock orders will be filled using Multiple Award Schedules.  There are plans 
for expansion of the SBL in the future; however, these plans will not be initiated 
right away, because the primary focus of the SBL will remain on financial issues 
until the business line has stabilized. 
 
FEDBIZOPS 
 
Randy Jones, from the Office of Enterprise Development, spoke about the 
FedBizOps (formerly EPS) system.  He emphasized that on August 21, 2000, an 
amendment was proposed to the Federal Acquisition Regulation (FAR) to 
designate FedBizOps as the single posting point for all Governmentwide 
procurement opportunities.  This would include other notices that are now being 
posted in the Commerce Business Daily, such as pre-solicitation notices and 
award notices supporting subcontracting opportunities.  It will also make 
accessible information that allows potential offerors to better understand how 
they can meet the Government’s needs.  Utilizing this sytem will provide “one 
stop” access to business opportunities by keeping the business processes simple 
and flexible.  The proposed effective date when agencies must post all applicable 
actions on FedBizOps is October 1, 2001. 



 
MAILING LIST UPDATE & SCHEDULES QUERY SYSTEM 
 
Pam Mines gave an update on the mailing list system.  Currently, mailing lists are 
created at the Centralized Mailing List Service using data codes.  When 
customers request a catalog using a particular data code, they are then added to 
the mailing list for that data code.  Under the new Customer Relationship 
Management (CMR) system, mailing lists will be much more effective and 
personal.  The new system works by utilizing specific sales data, rather than 
catalog requests, and this will help ensure that the mailing lists are directed to the 
actual buyers within agencies. 
 
Federal Supply Service also has a new Schedules Query System in place.  This 
web-based system allows inquirers to quickly access the amount of sales 
reported on all the Federal Supply Schedules.  The system is searchable in ten 
different formats, and data can be retrieved for the past five fiscal years.  The 
schedules query website is located at http://ssq.fss.gsa.gov 
 
GSA ADVANTAGE & SAM 
 
Shaloy Castle-Higgins addressed GSA Advantage and the General Products 
Center’s schedule merger.  Advantage has been updated, and the new 5.0 
version is available for download on disk.  Some of the new enhancements 
include a faster and more user-friendly interface, web call, and e-mail status for 
orders. Sales on advantage have increased dramatically:  from $5.7 million in 
FY96 to $100.5 million through August FY00! 
 
The updated Advantage is also ready to facilitate the new e-Buy system, which is 
scheduled to begin this fall.  E-Buy is an internet based electronic Request for 
Quotes (RFQ).  The E-Buy concept is similar to that of online auctions, and it will 
increase schedule contractor participation in the customers’ process of obtaining 
best value quotes.  Contractors who are already registered on GSA Advantage 
will be automatically registered for the E-Buy program, and buyers who use E-
Buy must log-on to the system through GSA Advantage.  It is truly in the 
contractors’ best interest to be registered in GSA Advantage. 
 
The consolidated schedule is another new initiative in the General Products 
Center.  This publication will be MAS 539 and called Solutions and More (SAM).  
Contractors that hold more than one contract with the GPC will be impacted by 
SAM, as multiple contracts will be merged into one.  The new contract end date 
will become that of the last individual contract to end.  There will be one catalog, 
but the different items will be separated into various sections of the publication.  
This aspect of SAM provides an advantage to contractors and the GPC, in that 
there will be more visibility of the different products.   

http://ssq.fss.gsa.gov/


 
CORPORATE CONTRACTING 
 
Lyn DePriest spoke to the group about corporate contracting.  The idea behind 
Federal Supply Service’s corporate contract is to provide a single storefront for 
all Federal Supply Schedules.  This new concept will eliminate redundancy in 
preparing bids, publishing pricelists, and reporting sales.  It will also provide 
customers with a single place to shop for all requirements.  Participation in the 
corporate contract is not mandatory, but offerors may not have contracts on both 
the corporate contract and the individual Federal Supply Schedules.  This will 
eliminate any duplication of efforts for both the contractor and GSA.   
 
PRIME VENDOR 
 
There was some discussion about DOD’s Prime Vendor concept.  Issues that 
arose regarding the topic were how to go about dealing with DOD and getting 
them to use Federal Supply Schedules, rather than Prime Vendors.  Another 
issue was with the legality of the program.  Charles Jones and Pam Mines 
agreed to research this topic and present their findings to the group during the 
next meeting.  There was also discussion about Energy Supply Companies 
(ESCO’s) and problems in dealing with these competitors.  Rob Hile and Alan 
Searsy will look further into this problem and report back at the next meeting. 
 
NEXT MEETING 
 
More information on any of the topics discussed at this meeting can be obtained 
by contacting Lisa Riddle at 817-978-2650 or by e-mail at lisa.riddle@gsa.gov.  
The next meeting is tentatively scheduled for early November, and more 
information about the time and place will be available soon.  Please forward any 
topics or issues you would like addressed at the next meeting to Lisa Riddle, and 
they will be added to the next agenda. 
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